The 6 keys to selling a home in today's market
Congratulations! You have
decided to sell your house!
But now what???

This important decision requires the wisdom of
experience, so let me share with you my top six keys
to selling your home in today’s market.
This is a small insight into the strategy I use to sell my clients’ homes. Call, text, or contact me on
Instagram, @sofialeick_mccollyre or Facebook, @sofiasellsre to learn more.
1. COMPARATIVE MARKET ANALYSIS: Pricing is the KEY factor when selling your home. Your
home should be priced according to the current market. Ultimately, pricing high can cost you dearly
in holding costs, because even if a buyer agrees to pay the price you set, unless it is a cash offer with
no appraisal, the property must appraise at the value established by the lenders' appraiser regardless.
2. PROFESSIONAL PICTURES: Buyers start their search online. Put your BEST foot forward, and
make sure your pictures are professional, quality images. The pictures used to market your property
should not be taken with a cell phone. Be especially aware of pictures with low or high exposures,
tight shots, grainy or pixelated photos; these cost sellers money.
3. MOVE-IN READY: Homes sell quicker and for a higher dollar value when they are move-in ready.
Look at pictures of comparable properties; your house should look as inviting as, or better than,
them. Repair, replace, paint, update, declutter, depersonalize, clean, and neutralize scents before your
listing hits the market. Failing to take care of these items ahead of time results in buyers offering a
lower price or not making an offer at all.
4. STORAGE: Remove anything and everything that you do not need for your day-to-day life. Buyers
need to feel that your home has storage galore! A packed house says only one thing, "This house is
too small.”
5. BE FLEXIBLE: Go in with a plan, but be ready to adjust when necessary. You may find that your
home has a problem you were not aware of, so be ready to address it and move on. Do not hang on
to ideas that will hold the sale back.
6. PLANNING: Have a marketing strategy in place. Be deliberate about when and how you list your
house.
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"There's no time Leick the present!"

@sofiasellsre

If your property is already listed with a Broker, please disregard this material.
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